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Treasure hunter
strikes export gold

SILENT

ACHIEVER

NIGEL

AUSTIN

THRILL: Coiltek Manufacturing’s Trevor Ferraresso has seen export turn-
over grow by 500 per cent in the past four years. Picture: MARK BRAKE

TREVOR Ferraresso is living a
dream – helping prospectors find
buried treasure and selling his
equipment around Australia and
to a rapidly-growing range of
export markets.
His company, Coiltek Manufac-

turing, makes coils and other
equipment for metal detectors,
while allied business Miners Den
SA is a veritable Aladdin’s Cave
for prospectors with a wide range
of products.
The Miners Den sells Minelab

metal detectors – priced from
$400 to $6500 for the flagship
model – the Coiltek range of coils,
prospecting books and maps of
goldfields so prospectors can buy
a metal detector and head off in
search of gold nuggets and
treasure.
Mr Ferraresso’s equipment has

helped various Australian pros-
pectors find their fortunes, in-
cluding a 7kg gold nugget worth
$250,000 in Western Australia,
while a recent gold rush in Sudan
led to a flood of his goods going
to that country.
‘‘It’s a fun, exciting business, not

only to see what people find
because they show us their
photos, but it is gratifying to see
the rewards that people earn,’’ Mr
Ferraresso said.
Coiltek has just been recognised

for its success by winning the
export excellence award at the
Technology Industry Associ-
ation’s annual awards last week.
‘‘It was very rewarding because

there have been a lot of challenges
and it recognised the hard work
our team has put in to help
develop export markets,’’ Mr
Ferraresso said.
Mr Ferraresso said its export

turnover has grown by 500
per cent in the past four years
withmarkets including theUnited
States, South America, Latin

America, South Africa, France,
China and Russia, where it is just
sending an order worth $100,000.
He started working as a

storeman for Coiltek in 1999,
eventually working his way up to
manage the company before
finally buying it in 2007.
Since then Mr Ferraresso has

built it from four employees to
nine people and expanded sales
turnover by about 300 per cent.
Coiltek produces various pros-

pecting equipment as well as a
range of 19 coils for Minelab
detectors, battery systems and
power cables.
The company started about 20

years ago contracting to Minelab
and making the coil – a crucial
part of themetal detector – before
branching out on its own with a
range of coils made in its Salis-
bury South factory to comp-
lement Minelab’s range of two
coils.
‘‘There is a large hidden indus-

try out there of gold prospectors
and people searching for coins
and other relics,’’ Mr Ferraresso
said.
‘‘It’s mainly a hobby for people

attracted by the thrill of the
chase with the hunt for treasure,
but some people do it profession-
ally.
‘‘There are also social aspects

to prospecting, while we also
promote the physical exercise
involved because people love be-
ing out in the bush.’’
For more information see

www.minersdensa.com.au

Wewon’t be
shielded from
debt-induced
turmoil

THE

BAREFOOT

INVESTOR

THIS week I had dinner with a super-
sharp senior investment banker from
the US.
Barefoot: ‘‘So where’s the market

heading?’’
Banker: ‘‘I have absolutely no idea.’’
As we finished our dinner, we dis-

cussed three possible outcomes of the
impending debt-induced turmoil.
First, governments around the world

continue to print money to reduce the
cost of their debts, leading to a pro-
longed increase in our cost of living.
Second, despite the latest bailout

plans, European governments could
still make a souvlaki of the Greek
default, triggering a run on the weaker
European countries’ banks and causing
a financial fall similar to that of 2008.
Third, the world manages to muddle

through without tripping off the debt-
wire, but we have a decade or so of
low economic growth while we con-
tinue paying down our debts.
None of these scenarios was the

dessert I was hoping for, but none of
them will affect us here, will they?
This week I also caught up with a

36-year veteran of the debt collection
game. Roger Mendelson is founder and
chief of Prushka, the country’s largest
privately owned collections company,
which chases debts on behalf of about
43,000 mostly small businesses.
‘‘What I’m seeing is a little alarming,’’

he said. Roger’s books are showing the
number of clients opting to repay debts
via instalments rather than upfront has
risen 35 per cent since last year.
‘‘That’s a massive jump, and it sug-

gests the household sector is under
significant pressure,’’ he says.
Yet this is happening against a back-

drop of low unemployment, and rela-
tively low interest rates and housing
prices. What gives?
Fact is, Australia has one of the

highest rates of household debt to
disposable income in the world.
The two groups shovelling a dispro-

portionate amount of their disposable
income into debts are low-income
earners and first home buyers.
This week in Canberra, Bill Shorten

has been attempting to clean up the
loan shark shops, which often charge
low-income earners upwards of 1000
per cent on their loans.
According to research by the Nation-

al Australia Bank, an astounding 2.65
million Aussies – one in seven! – are
financially excluded from mainstream
banking and would struggle to raise
$3000 from a bank in an emergency.
Then there are the first home buyers.
The Reserve Bank is worried that

first home buyers ‘‘overstretched’’
themselves in the boom years from
2003 to 2007. Then in 2008, when
prices were still at their peak, tens of
thousands pulled forward their pur-
chasing decisions when the First Home
Buyers Grant doubled and interest
rates were at all-time lows. A lot have
pushed themselves close to the edge.
None of this has diminished my

desire to invest. Right now I’m com-
piling a sharemarket-crash shopping
list. Here are a few companies on it:
Coca-Cola. Let’s be honest, Barnaby

Joyce could run Coke and it would still
make shedloads of dough.
Berkshire Hathaway. Run by Warren

Buffett, this is an investment company
whose assorted businesses throw off
around $1 billion a month in earnings.
Woolworths. I’ll be keeping a close

eye on Woolies. Even though retailing
is in a slump, it has a stranglehold over
people’s pockets.

The Barefoot Investor is Scott Pape, an

author and licensed financial planner

Business all gloom
ALEXANDRA ECONOMOU

AUSTRALIAN business owners are pessimistic
about the future of the nation’s economy, with low
expectations of improvement in the next 18 months.
The latest MYOB Business Monitor found 68 per

cent of business owners did not expect economic
recovery in the next year and 42 per cent expect
recovery to be more than 18 months away.
Business revenues have been stagnant for many

companies, with 76 per cent saying it was at the
same level or lower compared with one year ago.
Just 29 per cent expect sales to increase in the

Christmas quarter.
In South Australia, 36 per cent of firms said they

had more work in the pipeline for the next quarter,
while 28 per cent said they had less.
MYOB chief executive Tim Reed said the find-

ing’s painted a stark picture of how tough business
owners had found things over the past year.
‘‘With little prospect of a Christmas boost to sales,

we suggest business owners talk to their advisers
or accountants to review or create a cash flow plan,
particularly managing purchases,’’ he said.

Time to jumpaboard the
biotechnologybullet train

MARIA MOSCARITOLO

BIOTECHNOLOGY is one of the world’s
fastest growing industries and South Aus-
tralia needs to catch the wave through
greater investment in labs and other in-
frastructure and training more graduates
in high-tech sciences.
Jurgen Michaelis, the chief executive

officer of grants and advice body
BioInnovationSA, said SA’s industry has
more than doubled in the past decade to
about 100 companies employing 1700 staff
and exporting about $150 million of prod-
ucts and technology a year – but it was
still in its infancy.
‘‘This (knowledge industry) is an area we

need to foster in South Australia because
of the high-value add, because of the
manufacturing capacity, the clean high-
tech manufacturing, the changing from old
manufacturing to modern manufacturing,
and biotechnology is a key component of
that,’’ he said.
He said the SouthAustralian government

has not sat on its hands, having invested
strategically in the Thebarton precinct and
BioSA, but said there was still a role for
it to help build infrastructure to attract
more business to SA.
‘‘‘‘There’s demand for more laboratory

space and there can be a role for govern-
ment to work with the private sector to
build infrastructure,’’ Mr Michaelis said.
He said that BioInnovation SA has

helped bring more than 70 new companies
into existence.

One recent success story is Ceridia, a
company attempting to commercialise a
new delivery system for drugs that do not
dissolve well in water.
This problem afflicts more than 40 per

cent of pharmaceuticals, making them
difficult to absorb, so it is taking to market
a UniSA-developed method which dis-
solves the drugs in oil and then encases
the oil droplets in silica nanoparticles
before making them into pills.
The upshot is that more of the drug is

absorbed and it abolishes the need to take
tablets with food, cutting the costs and
side-effects.
For big pharma, it means a second

chance at protecting its revenue; when a
patent expires it can use this technology
to repatent and ‘‘upgrade’’ their chosen
drug, effectively protecting it from gen-
erics manufacturers by making a ‘‘super-
generic’’.
Ceridia’s commercial manager Mark

Bruce said the $300,000 in grants from
BioSA since 2005 helped the research and
the company – established this year as a
result – get off the ground and progress
quickly. In total, it has attracted about $1
million in state and federal grants.
It also has agreements with two veter-

inary pharmaceutical companies and a US
drug maker.
By 2013, the company hopes to trial the

technology on a chemotherapy drug that
is currently delivered intravenously and
transform it into an oral pill that the patient
can take at home.
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